OFFER AUDIT WORKSHEET

# HOW TO USE THIS WORKSHEET:

4 LIST ALL OF YOUR CURRENT OFFERS.

4/ IDENTIFY THE TARGET CLIENT FOR EACH OFFER.

4 ENSURE EACH OFFER SOLVES A REAL PROBLEM.,

4 REVIEW THE PRICE POINT & PROFITABILITY.

4/ DECIDE IF EACH OFFER IS STILL ALIGNED WITH YOUR BUSINESS
GOALS.

4 DETERMINE IF YOU SHOULD KEEP, ADJUST, OR REMOVE THE OFFER.
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B PRO TIP: YOUR OFFERS SHOULD EVOLVE WITH YOUR BUSINESS.
REGULARLY ASSESSING THEM KEEPS YOUR BRAND FRESH, RELEVANT,
AND PROFITABLE! &
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